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Lot of synergy by having digesters at dairies.
What is our core business?
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 Dedicated management time and resources.






Create bu “Win-Win

Work hard to maintain good communication
Clearly communicate expectations.



Structure

Rate based on run HP units. As run
time increases, so does rate per KWH.

Scheduled service well organized and planned.
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Input on systems and technologies related to
digesters.

More resources and time for our core
business.



How will
future?

Sorting out true technology from hopeful
promises.

Good business partners are golden.
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